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PMJ AUTOMEC CORPORATION FINANCIAL STATEMENTS,  

1 JANUARY – 31 DECEMBER 2002 
 
 

- Net sales amounted to EUR 38.3 (50.7) million. 
- Profit before depreciation (EBITDA) was EUR 3.0 million (2001: EUR 4.7 million loss). 
- Profit before depreciation of goodwill was EUR 1.7 million (2001: EUR 6.7 million loss). 
- Operating loss was EUR –7.3 (–7.8) million. An immediate write-off of the remaining 

goodwill relating to the acquisition of the US subsidiary PMJ Cencorp depressed the 
company’s financial performance by EUR 6.9 million. 

- Loss for the financial year amounted to EUR –9.2 (–11.4) million. 
- Cash flow was positive and amounted to EUR 2.4 (–1.5) million.  
- Investment in research & development remained strong. Expenditure on R&D amounted 

to EUR 1.5 (2.6) million, representing 3.9% (5.1%) of net sales. 
- Equity ratio was 18.5% (33.6%).  
- The order book on the balance sheet date totalled EUR 4.9 (9.0) million. 
- Market conditions continued to be very challenging. PMJ maintained its high level of 

customer service and strengthened its position in the testing business. 
 
 

KEY FIGURES 
(Unaudited) 
EUR 1,000  Q4/2002  Q4/2001  1-12/2002  1-2/2001 
 
Net sales 7,264 6,404 38,307 50,661 
Profit/loss before depreciation  
(EBITDA) 555 -4,290 3,007  -4,740 
 % of net sales 8% -67% 8% -9% 
Profit/loss before depreciation 
of goodwill 292 -4,460 1,730 -6,681 
 % of net sales 4% -70% 5% -13% 
Operating profit/loss (EBIT) -7,105 -4,823 -7,274 -7,848 
  % of net sales -98% -75% -19% -16% 

Profit/loss before taxes (EBT) -7,650 -5,501 -9,005 -9,545 
  % of net sales -105% -86% -24% -19% 
Net result for the period  -7,722 -6,377 -9,206 -11,447 
R&D expenditure  373 573 1,482 2,602 
 % of net sales  5% 9% 4% 5% 
Order book at end of the period 4,935 8,991 4,935 8,991 
Equity ratio, % 18.5% 33.6% 18,5% 33.6% 
Personnel, average 316 412 357 448 
Personnel at end of the period  318 400 318 400 
Earnings per share (diluted), EUR  -0.33 -0.25 -0.37 -0.42 
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NET SALES 
 
PMJ’s net sales are mainly comprised of sales of production automation systems and testing 
equipment. Uncertainty in the market for production automation for the electronics industry, 
which has prevailed for some time now in PMJ’s key market areas of Europe and North 
America, weakened the company’s sales performance. PMJ Group’s net sales declined by 24% 
in 2002 compared to the previous year and amounted to EUR 38.3 (50.7) million. 
 
The first quarter of 2002 showed some promise of growth and PMJ’s net sales increased by 
112% compared to the preceding quarter, amounting to EUR 13.6 million (Q1 2001: 16.9 
million). Net sales did not develop as well as planned in the second quarter, however, falling to 
EUR 11.1 (16.3) million. Net sales in the third quarter were depressed by the reluctance of 
companies to invest and by seasonal fluctuations. As a result, demand for production automation 
did not recover as forecast and PMJ’s net sales in the third quarter declined to 6.4 (11.1) million. 
The market remained sluggish in the last quarter of the year, and PMJ’s net sales for that quarter 
amounted to EUR 7.3 (6.4) million. Uncertainty and unpredictability continue to prevail in  
the market. PMJ believes that this challenging market situation will continue through the first 
quarter of 2003. 
 
PERFORMANCE AND COST STRUCTURE  
 
PMJ Group’s profit before depreciation (EBITDA) for 2002 amounted to EUR 3.0 million 
(2001: EUR 4.7 million loss) and profit before depreciation of goodwill to EUR 1.7 million 
(2001; 6.7 million loss). Operating loss (EBIT) was –7.3  (–7.8) million. Loss before taxes (EBT) 
was EUR –9.0 (–9.5) million. An immediate write-off of the remaining goodwill relating to  
the acquisition of the US subsidiary PMJ Cencorp depressed the company’s financial 
performance in 2002 by EUR 6.9 million, although this will strengthen the company’s earning 
power as from the beginning of 2003. 
 
The Group’s profit before depreciation (EBITDA) for the fourth quarter amounted to EUR 0.6  
(–4.3) million. Profit before depreciation of goodwill was EUR 0.3  
(–4.5) million. Operating loss (EBIT) was EUR –7.1 (–4.8) million, owing to the immediate 
EUR 6.9 million write-off of goodwill. 
 
Despite implementing measures to adjust to the market situation and reduce costs, PMJ did not 
achieve the profit targets it set for 2002. At the beginning of 2002 the company estimated that  
the steps taken to improve the efficiency of its operations placed it in a position to reach 
profitability given the same level of net sales as the previous year. There were signs of growth in 
the first half of the year, and the Group’s operating profit as at 30 June 2002 amounted to EUR 
1.1 (–1.6) million. Owing to the unfavourable development of the market towards the end of  
the year, however, and the resulting impact on net sales, the Group did not meet its profit targets. 
 
During 2002 PMJ focused particularly on the Group’s cost structure and operational profitability, 
and adjusted the Group’s expenses to meet changed market conditions. The company’s fixed 
costs for the review period amounted to EUR 14.5 (23.4) million.  
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BALANCE SHEET AND FINANCING  

PMJ succeeded in its target of maintaining a positive cash flow from operations during financial 
year 2002. Cash flow after investments in 2002 was EUR 2.4 (-1.5) million. Interest-bearing 
liabilities decreased by 11% and amounted to EUR 18.7 (20.9) million on the balance sheet date. 
Current assets declined by EUR 4.1 million compared to the same period in the previous year 
and totalled EUR 8.9 (13.0) million at the end of the review period. 
 
The balance sheet total at the end of the review period was EUR 28.6 (42.9) million, of which 
EUR 1.8 (1.7) million comprised cash in hand and at banks, representing 6% of the balance sheet 
total. The equity ratio was 18.5% (33.6 %). The immediate EUR 6.9 million write-off of 
goodwill at the end of 2002 had a significant impact on the equity ratio. 
 
In autumn 2002, PMJ entered into negotiations with the City of Lohja on the sale and leaseback 
of the Company’s real estate in Lohja as part of a program for restructuring PMJ automec 
Corporation’s liabilities by converting short-term financing to long-term financing.  
The negotiations are continuing and the company aims to conclude them during the first quarter 
of the current year.  
 
PMJ continued its moderate investment policy in 2002. The Group’s gross capital expenditure 
totalled EUR 0.7 (0.9) million, of which almost all was spent on intangible investments. 
 
MARKET DEVELOPMENT  
 
PMJ operates on the global market, supplying production automation to the electronics industry. 
Production volumes and product development in the global electronics industry therefore have  
an appreciable impact on market development. 
 
There were no significant changes in market conditions during 2002 compared to the previous 
year. Companies continued to be reluctant to invest and the demand for production automation 
did not recover as forecast. Customers postponed their purchasing decisions and, particularly in 
the last quarter of the year, the prospects of war between the USA and Iraq heightened  
the prevailing market uncertainty. 
 
The company’s market areas are Europe, North America and Asia. . The telecommunications 
cluster generates most of the underlying demand in the European market, but in the future  
the automotive industry’s steadily increasing need for electronics will fuel the strongest growth. 
The greatest potential in Asia for PMJ comprises various types of testing equipment, because 
testing is less dependent on labour costs than conventional assembly. Cheap labour does not, 
therefore, compensate for increased testing needs. 
 
CUSTOMERS AND ORDER BOOK 
 
PMJ provides production automation systems and testing equipment to the telecommunications, 
consumer electronics, industrial electronics and automotive electronics business areas. In 2002, 
the company’s net sales of EUR 38.3 million were distributed by business areas as follows: 
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telecommunications 33% (43 %), contract manufacturers 35% (32 %), automotive electronics 
7% (10 %), and industrial electronics 25% (15 %). Customers in the contract manufacturing 
segment are mainly comprised of companies operating in the telecommunications and 
automotive electronics sectors. 
 
Telecommunications has traditionally been PMJ’s key customer segment, and 50%-60% of  
the company’s net sales is therefore so far linked to the development of the telecommunications 
sector. Despite the decline in total volumes of mobile phone production, PMJ managed to derive 
a satisfactory level of net sales from the telecoms sector. In response to the unfavourable market 
conditions now prevailing in the telecoms sector and the difficulty of predicting its future 
development, PMJ set a goal for the review period of diversifying its customer structure and 
balancing its net sales more evenly between different business areas. The company focused 
particularly on the automotive and industrial electronics sectors, and succeeded in increasing its 
sales to the industrial electronics sector by 10%. 
 
PMJ gave high priority to developing its testing business during 2002, and launched a new ML 
Tester product concept. The programming capacity of the new concept is up to six times higher 
than earlier solutions, and the ML Tester also allows simultaneous processing of both a new and 
an older product. The new product found strong market approval and the company succeeded in 
expanding its customer base as a result. An appreciable part of the growth in testing business is 
generated by advances made in the telecommunications industry. Safety applications, such as 
drive control systems, anti-lock brakes and airbags, which demand high reliability in automotive 
electronics, also create demand for the testing solutions that PMJ offers. The company believes 
that the testing business will continue to develop favourably in 2003. 
 
The breakdown of PMJ’s net sales by market area in 2002 was as follows: Europe 64% (73%), 
North America 19% (20%), and Asia 17% (7%). The focus of sales shifted away from integrated 
automation systems and towards standard equipment and testing systems.  
 
PMJ won new orders in 2003 worth a total of EUR 35.9 (47.4) million. At the end of the year 
PMJ’s order book totalled EUR 4.9 (9.0) million. On the date of publication of the financial 
statements for 2002, the Group’s order book totalled EUR 5.9 million. 
  
PMJ sells and markets its products in cooperation with its subsidiaries and partners.  
The cooperation arrangements started with Siemens Dematic EAS in 2001 continued through  
the review period. The net sales targets set for this cooperation were not, however, achieved 
owing to the weak market situation. Nevertheless, the cooperation strengthened PMJ’s position 
as a supplier of automation to the Siemens Group, and the cooperation arrangements are 
continuing during the current year. Acting as a partner is becoming increasingly important in 
large projects, especially in cases where the end customer wants to purchase complete production 
lines from a single supplier. 

A network of dealers supplements PMJ’s own sales network, adding value by exploring 
customer potential and offering PMJ’s solutions in market areas and segments in which it is not 
viable for PMJ to maintain a presence.  
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RESEARCH AND DEVELOPMENT 
 
PMJ’s competitiveness and strong position in its chosen sectors are based on the company’s 
ability to create innovations. The company continued to invest steadily in research and 
development throughout the year. PMJ’s R&D in 2002 focused on standardizing and 
rationalizing the HiSAC® product range and on developing the HiSAC control system.  
The company also gave high priority to software development. 
 
The most significant achievement of the year was a new equipment innovation, the ML Tester 
concept, which differs totally from conventional solutions and enables rapid and cost efficient 
transfer of software to electronic products. The ML Tester concept is an example of a product 
where development of the product has been steered by customers’ changing and diversifying 
needs.  
 
PMJ’s expenditure on research and development in 2002 amounted to EUR 1.5 (2.6) million, 
representing 3.9% (5.1%) of net sales, of which EUR 1.1 (2.5) million was booked as expenses 
and the remainder was capitalized in the balance sheet. 
 
PMJ was granted one patent during 2002. At the end of the year the company had five patent 
applications outstanding. 
 
 
PERSONNEL 
 
PMJ employed an average 357 (448) people during the review period. At the end of the year 
personnel totalled 318, some 21% less than on 31 December 2001. Weak markets again forced 
PMJ to adjust the company’s production capacity and resources to match changed demand, 
resulting in redundancies and temporary phased layoffs at all levels of the organization. 
 
Of PMJ’s total personnel, 243 worked in Finland and 75 in other countries at the end of 2002. 
Some 65% of personnel worked in production at the end of the year, 20% in research & 
development, 5% in sales and marketing, 8% in finance and administration, and 2% in quality 
assurance. The distribution of personnel by operational function has not changed compared to  
the previous year. 
 
Some of the adjustment measures taken during the year 2002 were based on the results of 
statutory negotiations with personnel held towards the end of 2001. As a result of a new round of 
statutory negotiations started on 11 September 2002, PMJ issued temporary layoff notifications 
to all the company’s personnel. 
 
As a part of its programme for enhancing efficiency, PMJ terminated its production-oriented 
approach and shifted to a flexible project-oriented organization based on teamwork. This change 
enhanced efficiency in PMJ’s project work while improving the flow of information within  
the company, and is reflected in the company’s current ability to respond more flexibly to 
customers’ needs. 
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At the end of 2002, PMJ’s management team consisted of: Seppo Kolo, CEO; Jouni Suutarinen, 
Director, Technology; Osmo Strengell, Director, Projects; Antti Koivula, CFO; Guy Nordström, 
Director, Customer Service; Pasi Berggren, Director Production and Quality; Carl Johan 
Pyynönen, Director, Sales and Marketing; and Allen Duck, CEO of PMJ automec USA, Inc. 
 
CHANGES IN GROUP STRUCTURE 
 
Subsidiaries 
 
PMJ’s goal in 2002 was to simplify the Group’s structure. The Salo-based subsidiary PMJ 
Greenhill Oy was merged with PMJ test solutions Oy in July. In June 2002, PMJ automec 
Corporation and PMJ test solutions Oy signed a merger plan. The merger process is currently 
under way and the merger is expected to be registered at the beginning of 2004. 
 
In September 2002, PMJ reduced its ownership in its subsidiary Mecra tekniikka Oy in order to 
more clearly differentiate the operations of Mecra tekniikka from the business of PMJ automec 
and to develop Mecra tekniikka as an independent engineering workshop. PMJ’s holding in 
Mecra decreased from 60% to 34%.  
 
Associated companies 
 
PMJ-Orbis Technologies Ltd, an associated company of PMJ automec Corporation and  
Orbis Oy, which is based in China, was wholly transferred to Orbis Oy’s ownership. PMJ and 
Orbis continued to operate on the Chinese market independently. 
 
SHARE PERFORMANCE AND CHANGES IN OWNERSHIP 
 
PMJ automec Corporation’s share capital on 31 December 2002 was EUR 2,813,347 and  
the number of PMJ shares was 28,133,470. The nominal book value of a share is EUR 0.10.  
 
A total of 10,511,937 shares were traded on the Helsinki Exchange during the review period for 
a value of EUR 7.5 million (2001: 29,918,313 shares and EUR 38.5 million), representing 37.4% 
of the company’s entire capital stock. The highest share price during the review period was EUR 
0.78 and lowest EUR 0.33. The average share price for the review period was EUR 0.57 and  
the share price on the last trading day of the period (30 December 2002) was EUR 0.36.  
The company’s market capitalization at the end of the review period was EUR 10,128,049. 
 
The HEX All Share Index fell by 32.9% and the HEX Portfolio Index by 17.3% during 2002, 
while the HEXTech index for the telecommunications and electronics sector fell by 43.3%.  
  
PMJ automec Corporation’s ownership structure remained broadly unchanged. The company had 
a total 7,529 shareholders at the end of the review period. The ten largest shareholders held 
45.1% of the company’s shares and voting rights on 31 December 2002. The company’s largest 
shareholder is PMJ’s founder, former CEO and current Board member Markku Jokela, who 
holds 31.8% of the company’s shares and voting rights. The members of PMJ’s Board of 
Directors held, either directly or through companies owned by them, a total of 9,172,200 shares 
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on 31 December 2002, representing 32.6% of the company’s shares and voting rights.  
The company’s CEO did not own any of the company’s shares. A total of 100,528 shares were 
held by foreigners on 31 December 2002, representing 0.4% of the company’s shares and voting 
rights. PMJ automec Corporation did not hold any of the company’s own shares at the end of  
the year. 

AUTHORIZATIONS 
 
PMJ’s Annual General Meeting held on 10 April 2002 authorized the Board of Directors to 
increase the share capital through a rights issue or by taking out a convertible loan in one or more 
lots, provided that the increase in the share capital is EUR 413,162.40 at the most. New shares of 
a par value of EUR 0.10 can therefore be issued to the maximum amount of 4,131,624 shares 
through a rights issue or a convertible loan. 
 
The total authorised amount equals approximately 20% of the registered share capital and 
outstanding option rights. The authorization is valid until the following Annual General Meeting 
– i.e., until 10 April 2003. These authorizations had not been used at all as at the end of 2002. 
 
BOARD OF DIRECTORS AND AUDITORS 
 
Markku Jokela, BSc (Eng), Kimmo Karhunen, BSc (Econ), Heikki Kiesi (LL. Lic.), and Niilo 
Pellonmaa MSc (Econ) were elected members of the Board of Directors at PMJ’s Annual 
General Meeting held on 10 April 2002. Niilo Pellonmaa and Heikki Kiesi were re-elected 
Chairman and Deputy Chairman of the Board, respectively. 
 
The firm of independent public accountants KPMG Wideri Oy Ab was appointed as  
the company’s auditor, with Sune Almqvist, Authorized Public Accountant, acting as chief 
auditor. 
 
EVENTS AFTER THE REVIEW PERIOD  
 
Demand remained weak, the order book was low and prospects were uncertain at the beginning 
of 2003. In order to safeguard its profitability in these difficult market conditions, PMJ entered 
into statutory negotiations with personnel on 16 January 2003 and decided to close down  
the operations of Tallin-based PMJ cell solutions AS, which employs 22 people, at the end of 
February. The costs incurred by closing down operations in Estonia had a negative impact on  
the company’s financial performance in 2002 of EUR 0.1 million. 
 
The statutory negotiations started in January 2003 ended on 12 February. As a result of these 
negotiations, the company will adjust its operations by making 20 employees redundant and 
temporarily laying off 7 employees. Most layoffs and redundancies will be at the Virkkala plant. 
 
Pasi Berggren, PMJ’s Director, Production and Quality, and a member of the management team, 
will leave PMJ on 1 March 2003 to work for another company.  
 
As from 1 March 2003, the management team will comprise: Seppo Kolo, CEO;  
Jouni Suutarinen, Director, Technology; Osmo Strengell, Director, Projects; Antti Koivula, CFO; 
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Guy Nordström, Director, Customer Service; Carl-Johan Pyynönen, Director, Sales and 
Marketing; Hannu Seppälä, CEO of PMJ test solutions Oy; and Allen Duck, CEO of PMJ 
automec USA, Inc. 
  
BOARD OF DIRECTORS’ PROPOSAL TO THE ANNUAL GENERAL MEETING 
 
PMJ’s Board of Directors will propose to the Annual General Meeting of shareholders to be held 
on 10 April 2003 that the losses for the financial year ended 31 December 2002 be added to  
the retained earnings account.  
 
PROSPECTS  
 
PMJ expects the general economic uncertainty and difficulty in predicting market developments 
to continue. Companies are continuing to invest very moderately and no rapid upswing in 
demand is in sight. 
 
Of PMJ’s customer segments, only the industrial electronics and automotive industries are 
showing favourable development and potential for growth. Forecasts indicate that the amount of 
electronics used in vehicles will increase steadily, which will boost the sector’s production 
volumes and generate demand for the solutions that PMJ offers. Based on the sector’s favourable 
prospects, PMJ is focusing particularly on growth in testing business in the rapidly developing 
market for vehicle safety electronics. The prospects for testing business are at present more 
promising than for the automation sector because the need for testing will grow as the quality 
requirements for products become more stringent. PMJ believes that the testing business will 
continue to develop favourably in 2003. 
 
PMJ holds a strong position as a supplier of automation to the industrial electronics sector.  
The company’s ability to operate as the customer’s strategic partner provides a good footing for 
gradual growth as the market recovers. PMJ’s target for 2003 is to balance its sales more evenly 
between the telecommunications, industrial electronics and automotive electronics sectors.  
 
PMJ estimates that it will achieve a cost structure matching the current market situation during 
the first quarter of 2003. In view of the difficulty of forecasting the operating environment and of 
the challenging market conditions that now prevail, PMJ will monitor its cost structure very 
carefully and adjust its operations as needed in order to return to profitability. The company’s 
target for 2003 is to reach both a positive cash flow and a positive result. 
 

 
 
13 February 2003 
 
PMJ automec Corporation 
Board of Directors 
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CONSOLIDATED INCOME STATEMENT
(unaudited figures)

EUR 1 000 1-12/2002 1-12/2001 10-12/2002 10-12/2001

Net sales 38 307 50 661 7 264 6 404
Other operating income 449 165 181 32
Expenses, total -35 707 -55 566 -6 848 -10 726
Depreciation on fixed assets and

other capitalized long-term expenses -10 281 -3 108 -7 660 -801
Share of results of associated companies -42 0 -42 267

Operating result -7 274 -7 848 -7 105 -4 823

Financial income and expenses -1 731 -1 698 -545 -678

Result before extraordinary items and taxes -9 005 -9 545 -7 650 -5 501

Income taxes -237 -1 972 -72 -946
Minority interests 36 70 0 70

Consolidated net result -9 206 -11 447 -7 722 -6 377

CONSOLIDATED BALANCE SHEET
(unaudited figures)

EUR 1 000 31.12.2002 31.12.2001

ASSETS

Fixed assets
Intangible assets 3 736 13 524
Tangible assets 4 386 5 420
Investments 95 86

8 217 19 029
Current assets

Inventories
Materials and supplies 4 132 5 335
Work in progress 4 040 6 647
Finished products and goods 703 973

8 875 12 955
Receivables

Accounts receivable 7 141 7 392
Other receivables 2 532 1 851

9 673 9 243
Cash in hand and at bank 1 827 1 693

Total assets 28 592 42 920

SHAREHOLDERS' EQUITY AND LIABILITIES

Shareholders' equity 5 183 13 928
Minority interests 0 179
Obligatory provisions 240 1 728
Liabilities

Long-term 2 192 3 212
Short-term 20 977 23 874

23 169 27 086

Total shareholders' equity and liabilities 28 592 42 920

CONSOLIDATED CASH FLOW STATEMENT
(unaudited figures)

EUR 1 000 1-12/2002 1-12/2001

Cash flow from operations 2 801 -1 048
Cash flow into and from investments -372 -428
Financial cash flow -2 206 -2 340
Increase(+)/ decrease(-) in financial assets 223 -3 816  
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GROUP KEY FIGURES
(unaudited figures)

EUR 1 000 1-12/2002 1-12/2001 10-12/2002 10-12/2001

Net sales 38 307 50 661 7 264 6 404

Operating result -7 274 -7 848 -7 105 -4 823
% of net sales -19,0 % -15,5 % -97,8 % -75,3 %

Result before extraordinary items and taxes -9 005 -9 545 -7 650 -5 501
% of net sales -23,5 % -18,8 % -105,3 % -85,9 %

Total assets 28 592 42 920 28 592 42 920

Return on equity (ROE), % -95,8 % -163,3 % - -

Return on investment (ROI), % -22,8 % -38,2 % - -

Equity ratio, % 18,5 % 33,6 % 18,5 % 33,6 %

Gearing ratio, % 325,2 % 136,4 % - -

Gross investments 671 863 210 88
% of net sales 1,8 % 1,7 % 2,9 % 1,4 %

R&D expenditure 1 482 2 602 373 573
% of net sales 3,9 % 5,1 % 5,1 % 8,9 %

Order backlog 4 935 8 991 4 935 8 991

Personnel, average 357 448 316 412
Personnel, at end of period 318 400 318 400

Non-interest bearing liabilities 4 487 6 193 4 487 6 193
Interest bearing liabilities 18 682 20 893 18 682 20 893

Per-share key figures:
Number of shares at end of period 28 133 470 28 133 470 28 133 470 28 133 470
Average number of shares at end of period 28 133 470 28 132 941 28 133 470 28 133 470
Average number of shares diluted for stock options 24 622 107 27 415 866 23 142 933 25 719 407
Earnings per share, EUR/share (diluted) -0,37 -0,42 -0,33 -0,25
Earnings per share, EUR/share (undiluted) -0,33 -0,41 -0,27 -0,23
Equity per share, EUR 0,18 0,50 0,18 0,50
P/E ratio, (diluted) -0,96 -1,53 -1,08 -2,58
P/E ratio, (undiluted) -1,10 -1,57 -1,31 -2,82

Share price trend:
High, euros 0,78 5,48 0,53 1,00
Low, euros 0,33 0,52 0,34 0,56
Average, euros 0,57 1,29 0,44 0,73
Price at end of period, euros 0,36 0,64 0,36 0,64

Market capitalization at end of period, EUR millions 10 18 10 18

Share turnover trend:
Share issue-adjusted turnover 10 511 937 29 918 313 - -
Proportion of weighted average of shares 37,4 % 106,3 % - -  
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CONTINGENT LIABILITIES
(unaudited figures)

EUR 1 000 31.12.2002 31.12.2001

Pension loans 717 985
Corporate mortgages granted 235 235
Real-estate mortgages granted 101 101

Loans from financial institutions 18 639 19 605
Corporate mortgages granted 7 449 7 537
Real-estate mortgages granted 3 380 3 380

Other loans 261 303
Real-estate mortgages granted 336 420

Used bank guarantee facility 1 897 224
Real-estate mortgages granted 185 185

Given as collateral
Corporate mortgages, total 7 684 7 772
Real-estate mortgages, total 4 002 4 086

Other contingent liabilities
On behalf of Group companies 0 899

Leasing commitments
Falling due during the next 12 months 197 243
Falling due later 85 189

Rental liabilities
Falling due during the next 12 months 172 123
Falling due later 48 204

Liabilities due to derivative contracts
Forward exchange contracts 8 010 13 082
of which taken out to hedge 
the parent company's accounts receivable 0 3 801
of which taken out to hedge 
the parent company's other receivables 8 010 9 281
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ANNUAL GENERAL MEETING 
 
PMJ automec Corporation’s Annual General Meeting will be held on Thursday 10 April 2003  
at 2.00 pm in Lohja City Hall, Karstuntie 4, FIN-08100 Lohja, Finland. 
  
 
FINANCIAL REPORTING IN 2003 
 
PMJ will publish an electronic version of the Annual Report during week 10 on its website: 
www.pmjautomec.com. The company also publishes a printed summary of its Annual Report, 
which can be ordered from PMJ’s Head Office. Both the printed and online versions of  
the Annual Report are published in English and Finnish.  
 
PMJ automec Corporation will publish three Interim Reports during 2003:  
Quarterly review, Q1: January-March  Tuesday 29 April 2003  
Quarterly review, Q2: January-June   Thursday 14 August 2003 
Quarterly review, Q3: January-September  Tuesday 28 October 2003  
 
 
Further information: 
Mr Seppo Kolo, CEO  
Tel. +358-19-3144 204 
seppo.kolo@pmjautomec.com 
 
Antti Koivula, CFO 
Tel. +358-019-3144 228 
antti.koivula@pmjautomec.com 
 
 
Distribution: 
Helsinki Exchanges 
Main media 
www.pmjautomec.com 
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